
Building Resilience Together

Looking to diff erentiate your practice to adapt to changing client needs and expectations? Our products and tools not only seek 
to strengthen bottom lines, but strengthen client relationships.

INVESTMENT 
MANAGMENT

RELATIONSHIP
MANAGEMENT

PRACTICE 
MANAGEMENT

Systematic equity ETFs that can help lead 
your clients to their long-term goals.

The Space Between
Our Systematic ETFs attempt to capture 
the tax effi  ciency and low cost benefi ts 
of cap-weighted passive strategies while 
adding the potential risk management 
benefi ts generally associated with active 
strategies.

Take Better Risk
ETFs that aim to limit volatility and 
concentrations while seeking exposure 
to return-enhancing factors.

Portfolio Design  
Portfolio construction designed 
to reduce unrewarding exposures 
while intentionally allocating towards 
effi  ciently rewarding exposures.

Adapt to new expectations and 
strengthen your client base. 

The Future of Advice
Research on the ever-evolving 
landscape for what clients need, want, 
and ultimately expect.

Navigating Longevity
Since 2002, our work with the MIT 
AgeLab has helped uncover how 
lifestyle trends are changing the 
future of retirement.

Investor Behavior
Actionable expert guidance helps you 
address investor motives.

Academic Research:

Dr. Joe Coughlin, MIT AgeLab

Dr. Marc Milstein, Neuroscience 
Researcher

Kathleen Burns Kingsbury, Wealth 
Psychology Expert

Robert Laura, Retirement Activist

Laurie Orlov, Eldercare Activist

Grow a more effi  cient business with 
proven, practical tools.

Increasing	Effi		ciency
Techniques to simplify your strategy 
and magnify results.

Better Prospecting
Unique concepts for fi nding clients in 
any environment.

Servicing Clients
Ways to maintain and strengthen your 
client connections.

Expertise:

Stephen Boswell, Oechsli

Brian Margolis, Productivity Giant

Ryan Sullivan, Communication 
Techniques 

Julie Genjac, Team Management

Tim Owings, PhD, CFP, Relationship 
Expert

Fred Reish, ERISA Attorney

CLIENT PORTFOLIO MANAGEMENT TEAM APPLIED INSIGHTS TEAM

The four members of the Systematic Client Portfolio
Management Team consultate with advisors to help
build, monitor and review client portfolios by leveraging 
proprietary risk, asset allocation and portfolio construction 
tools, as well as generating market and investment thought 
leadership 

The seven members of the Applied Insights Team translate the 
academic research and expertise of our partners into practical
ideas to incorporate into your practice.

The Client Portfolio Management Team helps to monitor and review advisor portfolio 
allocations by leveraging proprietary risk, asset-allocation, and portfolio-construction tools, 
as well as generating investment thought leadership.

The Applied Insights Team translates academic research and practice management 
expertise into actionable ideas. This dedicated Hartford Funds team is available for 
both virtual and live events.

Client Portfolio 
Management Team:

Applied Insights Team:

	For	fi	nancial	professionals	seeking	more	information	on	our	Systematic	ETFs,	
please call our sales desk at 800-456-7526 and visit us at hartfordfunds.com. 



Ticker Systematic ETF Total Operating 
Expense (%)1

Morningstar 
Category Product Overview

HDUS Hartford Disciplined US 
Equity ETF

0.19 Large Blend US large-cap equity strategy designed to control tracking 
error; may generate a higher dividend yield than 
comparable indexes

ROUS Hartford Multifactor 
US Equity ETF

0.19 Large Value Diversified exposure to US large-cap equities designed to 
limit volatility and concentration risk with a quality value 
stock-selection process

ROSC Hartford Multifactor 
Small Cap ETF

0.34 Small Value Diversified exposure to US small-cap equities designed 
to limit volatility risk with a quality value stock-selection 
process

RODM Hartford Multifactor 
Developed Markets 
(ex-US) ETF

0.29 Foreign Large 
Value

Diversified exposure to international developed large-cap 
equities designed to limit volatility and concentration risk 
with a quality value stock-selection process

RODE Hartford Multifactor 
Diversified International 
ETF

0.29 Foreign Large 
Value

Diversified exposure to international developed and 
emerging market large-cap equities designed to limit 
volatility and concentration risk with a quality value stock-
selection process

ROAM Hartford Multifactor 
Emerging Markets ETF

0.44 Diversified 
Emerging
Markets

Diversified exposure to emerging market equities 
designed to limit volatility and concentration risk with a 
quality value stock-selection process

ROIS Hartford Multifactor 
International Small 
Company ETF

0.49 Foreign SMID 
Blend

Designed to provide efficient exposure to the developed 
(ex-US) and emerging small-cap equities

VMAX Hartford US Value ETF 0.29 Large Value Designed to maximize exposure to the lowest valuation 
companies in the US large-cap equity markets without 
sacrificing other factor exposures

HQGO Hartford US Quality 
Growth ETF

0.34 Large Growth Designed to provide efficient exposure to the US large-cap 
growth equity market with an emphasis on quality growth 
at reasonable valuations

1 Expenses are the total annual fund operating expenses as shown in the most recent prospectus.

 Investing involves risk, including the possible loss of principal. • Foreign investments may be more volatile and less liquid than U.S. investments 
and are subject to the risk of currency fluctuations and adverse political, economic and regulatory developments. These risks may be greater, 
and include additional risks, for investments in emerging markets or if the Fund focuses in a particular geographic region or country. • Small 
cap securities can have greater risk and volatility than large-cap securities. • The Funds are not actively managed but rather attempt to track the 
performance of an index. The Funds’ returns may diverge from that of the index. Ordinary brokerage commissions apply.

 Diversification does not ensure a profit or protect against a loss.

 Fund Objectives: HDUS seeks to provide investment results that, before fees and expenses, correspond to the total return performance of an index that tracks the performance of exchange 
traded U.S. large-cap equity securities. ROUS seeks to provide investment results that, before fees and expenses, correspond to the total return performance of an index that tracks the 
performance of exchange traded US equity securities. ROSC seeks to provide investment results that, before fees and expenses, correspond to the total return performance of an index 
that tracks the performance of small capitalization exchange traded equity securities. RODM seeks to provide investment results that, before fees and expenses, correspond to the total 
return performance of an index that tracks the performance of companies located in major developed markets of Europe, Canada and the Pacific Region. RODE seeks to provide investment 
results that, before fees and expenses, correspond to the total return performance of an index that tracks the performance of companies located in both developed and emerging markets. 
ROAM seeks to provide investment results that, before fees and expenses, correspond to the total return performance of an index based upon the emerging markets of the world. ROIS 
seeks to provide investment results that, before fees and expenses, correspond to the total return performance of an index that tracks the performance of small capitalization exchange 
traded equity securities located in both developed and emerging markets. VMAX seeks to provide investment results that, before fees and expenses, correspond to the total return 
performance of an index that tracks the performance of exchange traded US large-cap equity securities and is designed to consist of US equities with favorable value characteristics 
and relatively lower market valuations. HQGO seeks to provide investment results that, before fees and expenses, correspond to the total return performance of an index that tracks the 
performance of exchange traded US large cap equity securities and is designed to consist of US equities with favorable growth characteristics while maintaining what is considered to be 
enhanced exposure to quality while also providing reasonable exposure to value and momentum. 

 The MIT AgeLab, Oechsli, and Productivity Giant are not affiliates or subsidiaries of Hartford Funds. Dr. Joe Coughlin, Dr. Marc Milstein, Kathleen Burns Kingsbury, Robert Laura, Laurie 
Orlov, Stephen Boswell, Brian Margolis, Tim Owings, and Fred Reish and are not affiliated with Hartford Funds.

 ETFs are distributed by ALPS Distributors, Inc. (ALPS). Advisory services may be provided by Hartford Funds Management Company, LLC (HFMC), or its wholly owned subsidiary, Lattice 
Strategies LLC (Lattice). HFMC and Lattice are SEC registered investment advisers. Hartford Funds refers to Hartford Funds Distributors, LLC, Member FINRA, HFMC, and Lattice, which are 
not affiliated with ALPS. 
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	 Investors	should	carefully	consider	a	fund’s	investment	objectives,	risks,	charges	and	expenses.	This	and	other	
important	information	is	contained	in	the	fund’s	prospectus	and	summary	prospectus,	which	can	be	obtained	by	visiting	
hartfordfunds.com. Please read it carefully before investing.


